Describe your business: It is an online store selling
Time Out Spots (rugs) for children. | also sell whole-
sale to more than 50 boutigues in the US. and Cana-

dm,

Where did you get the idea for the business? My =on,
Hayden, was 3 years old at the time and we did his
timeouts on u litthe wooden stool. We had just remod-
eled our bome and now had wood floors. That stool
became more of a problem, as he would scool it
across the room, scratching up the floors. | had a
problem that needed a solution. | then thought of the
Time Out Spol, & rag with a nonskid back that is a
safe alternative to a timeout stool or chalr. Because
it % flut on the Aoor, children are safe from Dipping
over. They are machine washable.

How long did it take you to get from the idea to open
doors? About five months. .

What did you do during that time? | worked with my
Wehmaster to bulld my Web site. | also found models
to photograph (my child and some friends’ kids). |
figured out my peckaging and spent hours on the In-
ternet printing out lists of children's bouliques Lo
target when my product was complete.

Whem did you seek for advlce? My husband and fa-
ther, who are both self-employed.

How are you marketing yoursel? | have placed ads in
yurious places including Martha Stevwart Kids, Kids
Directory, online kids sites, and more, | hove also at-
tended some wholesnle expos, More important, |
have been pounding the pavement contacting any-
one | can think of to help the word.

The biggest thing you did mot think of before you
started: After just o few months | have over 50 retail-
ers, Thiz i o lot of work for just one person!
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